A Life Insurance Policy Summary
And Market Review 

For

Mr. Client
Current Insurance – The Whole Life Insurance Company of America

Total Death Benefit*
Annual Premium

Total Cash Value*
Owner*


$1,213,523

$14,999.98


$461,175.41

Kathy Kingsley, indiv
Note: The beneficiary of the above referenced whole life insurance contract is “Mr. Client Family Trust” dated January 17, 1990.  Per the most recent annual benefit statement from Whole Life Insurance Company of America, the total cash value increased by $36,531.67 in the 2011-2012 policy period.  The net increase in cash value not including the annual premium payment is $21,531.69.  
Possible Alternatives to the Current Insurance Program – No Lapse Guaranteed Insurance
Option #1 – No Additional Premiums (Assuming Preferred Non-tobacco) 
Death Benefit 

Death Benefit Guaranteed to Age
Additional Insurance Provided
Insurance Co
$1,796,010


121


$582,487 (47.99% additional)
Prudential

$1,544,777


121


$331,254 (27.30% additional)
Protective

$1,536,034


121


$322,511 (26.58% additional)
American G
Note: The benefits shown above are subject to underwriting approval and are based on a sum of $461,175 rolled into the replacement policy from the Whole Life Insurance Company policy.  No additional premiums are due for the life of the contract (assuming no loans or withdrawals).  Other options are available including higher death benefits with a Preferred Plus Non-tobacco rating.

Option #2 – Continuous Annual Premiums of $15,000 (Assuming Preferred Non-tobacco) 

Death Benefit 

Death Benefit Guaranteed to Age
Additional Insurance Provided
Insurance Co
$2,784,678


121


$1,571,155 (129 % additional)
Prudential

$2,650,767


121


$1,437,244 (118 % additional)
Protective

$2,498,716


121


$1,285,193 (106 % additional)
American G
Note: Subject to underwriting approval.  Other options are available including hybrid policies with greater cash value accumulation potential.

Suggestions:

1. Consider changing the ownership of the life insurance from Mrs. Client, individually, to a SLAT (spousal lifetime access trust).  This change would allow Mrs. Client access to the death benefits (if needed) during her lifetime while allowing the unused benefits to pass to the surviving beneficiaries of the trust free from estate taxes.
2. Consider completing an estate tax analysis to determine if there is a potential for estate taxes and also if a need for spousal protection or estate preservation insurance exists.
3. Consider asking for “in-force” illustrations from the Whole Life Insurance Company illustrating potential policy performance with no further premiums as well as continuous annual premium.
* Per the 2012 Annual Benefit Statement.

Disclaimer: This summary does not constitute tax or legal advice.
